


IrE LINGO

USING THE FOLLOWING RESOURCE, FIND THE DEFINITIONS OF

THE FOLLOWING BUSINISS TIRMES:
HITP://TINTURLCOM/ TINEJXU

« [NTRIPRL
« PRODUCT:

o STRVICE:

o [XPINST:

o [INANC:

o INVISTMINT:
e SUPPLY:

o DEMAND:




IrE LINGO

USING THE FOLLOWING RESOURCE, FIND THE DEFINITIONS OF

THE FOLLOWING BUSINISS TIRMES:
HITP://TINTURLCOM/TINEJXU

o MARKETING:

o SALLS PROSPLCT:
o TARGET MARKLT:
o BUSINISS TO BUSINISS:

o BUSINISS TO (ONSUMIR

« DITURN ON INVESTMINT:
« PATBACK PRRIOD:
e REVINUE:
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BUSINESS IDEA

CONGRATULATIONSY YOU'VE BN STILCTED AS THE (CO OF A NEW (OMPANY

PASTD OUT OF OUR (LASSROOM.
TOU ARL IN CHARGE OF DESTGNING A BUSINESS THAT CAN BINEFT SOMIONE AT OUR SCHOOL.

TOUR BUSINISS (AN Bt NATIONAL (SCHOOLWIDE) OR LOCAL (C(LASSROOM).

USE THE FOLLOWING QUESTIONS TO HELP

BRAINSTORM A BUSINESS IDEA)
« WHAT ARE SOME THINGS THAT KIDS AT OUR SCHOOL WOULD WANT?

o WHAT ARE SOME THINGS' THAT TEACHERS AT OUR SCHOOL WOULD WANT?

« WOULD TOU B[ PROVIDING A PRODUCT OR A STRVICE?

o WHAT INDUSTRY (CATEGORT) WOULD THIS BUSINESS FALL UNDER (L. FASHION,
[NTERTAINMINT, OFFHICE SUPPLILS', £1()?

o WHERE WOULD YQOU STT UP TOUR OFFICE?
« WHAT IS THE COMPANT'S NAML?
« WHAT COULD YOU CALL YOUR BUSINLSS?




I ——

BUDGET

TOUR (COMPANTY HAS FINANCID YOU WITH §1,000 TO START TOUR
PUSINESS. NOW IT°S TIML TO PLAN TOUR BUDGLT.

COSTS SUMMARY

To make money, you have to spend money.
Here are some costs to consider.

MATERIALS NEEDED

If your business is product based, what materials will you need to create the
product?

How much of the budget are you will to set aside for this?

OFFICE RENTAL FEES

You need to set up your office in a place that will help you sell your business.
Where is the best place for this?

How much of the budget are you willing to set aside for this?

MARKETING

You need to find a way to get your business well known to the customers. What
are some ways you can do this?

How much of the budget are you will to set aside for this?




COSTS BREAKDOWN

MATERIALS

TOU MAY BRING IN YOUR OWN MATERIALS FOR YOUR PRODUCT OR TOU MAY
USE MY SUPPLIES FOR A SMAILL FEL.

TO RECEIVE THE DISCOUNTED FACTORY RATE,
TOU MUST UST AT [EAST THRLE OF MY MATERIALS.

MY PRICING

« NOTEBOOK PAPIR: §10 A PILC « STICKIRS: 10 A PILCE

« SMALL CONSTRUCTION PAPLR: $20 A PIECE  « MARKLRS: §10 PIR MINUTE USTD

« DI CONSTRUCTION PAPIR: $30 A PILC » GLUL STICKS: $20 PIR MINUTE USTD
« MANILIA [OLDERS: $30 A PIL( o S(SSORS: §20 PR MINUTE USTD

« DISCOUNTD FACTORY UST (MY (IASSROOM): §50 AN HOUR
« [ULL PRICE FACTORY UST (MY (LASSROOMY): §100 AN HOUR

THINK ABOUT WHAT MATIRIALS YOU'LL NEED TO STT UP TOUR
PUSINESS. LIST THE MATIRIALS HERE:




COST ESTIMAIE
MATERIALS

PASTD ON THE INFORMATION ABOVE...

HOW MUCH WOULD IT COST YOU TO MAKL ONC PRODUCT
OR (OMPIETC ONC ACT OF STRVICEY

HOW MANT PRODUCTS OR STRVICES DO YOU PRIDICT

TOU WILL STIL DURING ONC WEEK?

WHAT IS YOUR [STIMATED BUDGLT FOR MATIRIALS?




COSTS BREAKDOWN

OFFICE RENTAL FEES

TOU MAY RINT OUT VARIOUS SPACLS AROUND THE SCHOOL TO STT UP YOUR
OFFICE. THIS IS WHERE YOU WILL STLL YOUR MATLRIALS. SOME PLACES GET MORL
[XPOSURL THAN OTHIRS, BUT THEY ALSO (OST MORL MONEY. ADDITIONALLY,
THINK ABOUT WHERE YOUR (OMPLTITORS MIGHT BE STT UP. BILOW TOU WILL
[IND A LIST OF OFFICE SPACTS ALONG WITH THEIR PRICES. PRICES ARL PER HOUR.
REMIMBIR, YOU ARC ONLY ALLOWED TO STLL BEFORE OR AFTER SCHOOL, OR
DURING LUNCH AND RECESS.

MY PRICING

o HALIWAY - SI5/HOUR o PLAYGROUND - $30/HOUR

« QUTSTDE RESTROOM - S15/HOUR e QUTSTDE TEACHIR'S LOUNGE — §15/HOUR
« QUTSIDL CAFLTCRIA - §20/HOUR TN FRONT OF THE OFFICE - $30/HOUR

o INSIDE CAFCTCRIA - $30/HOUR o [N [RONT OF THC SCHOOL - $30/HOUR

THINK ABOUT WHO YOUR BIGGEST COSTUMIRS WILL BE. UST THIS THOUGHT TO
HELP YOU (HOOST THE BEST SPOT TO STT UP YOUR BUSINISS. CHOOST A SPOT
TO SIT UP TOUR BUSINESS, AND LIST IT BELOW ALONG WITH SOME POSTIIVES

AND NIGATIVES ABOUT THIS SPOT.

OFFICE PROS CONS
SPACE: : .




COST ESTIMAIE

OFFICE RENTAL FEES

PASTD ON THC INFORMATION ABOVE...
HOW MUCH WOULD IT COST TO RENT THE OHHICE FOR ONI
WELK?

HOW MANT PRODUCTS OR STRVICES DO YOU PRIDICT
TOU WILL STIL DURING ONC WEEK?

WHAT IS YOUR [STIMATID BUDGET FOR OFFICE RINTAL
[LS?




COSTS BREAKDOWN

ADVERTISING FEES

TO SHL YOUR PRODUCT, YOU NLID TO MAKC IT WILL KNOWN. TO DO THIS,
TOU HAVL TO MARKLT, OR ADVERTIST, TOUR BUSINCSS. THIS CAN BL
DONC IN A VARILTY OF WAYS. BLLOW YOU WILL FIND A [IST OF FORMS
OF MIDIA (WAYS TO STIL) ALONG WITH THETR PRICES.

MY PRICING

e POSTIRS: $30 PIR WAI
o [[YRS: 10 PIR WAIL

o ANNOUNCIMINTS: §30 A DAY

o TEACHER WHITEBOARD: §20 A DAY PIR (IASSROOM
e SCHOOL NCWSIETTER: SUO A DAY

START BY STILCTING TOUR TARGET AUDIENCE. IN OTHER WORDS
WHO DO YOU THINK IS MOST LIKELY TO bUT WHAT TOU'RL
STLING 2 BC SPLCIFIC ON AGE RANGE AND GENDLR. TARGLT
AUDIENCE: NOW THINK AbOUT WHICH FORMS OF MIDIA WOULD
WORK THC BEST FOR THIS COMMON AUDIENCE.

(YOU DON'T HAVE TO STICk WITH JUST ON)

MOST COMMON FORMS' OF MEDIA:




COST ESTIMAIE

ADVERTISING FEES

DASTD ON THC INFORMATION ABOVL..
HOW MUCH WOULD IT COST TO ADVIRTIST YOUR
PRODUCT FOR ONE WILK?

HOW MANT PRODUCTS OR STRVICES DO YOU PRIDICT
TOU WILL STIL DURING ONC WEEK?

WHAT IS YOUR [STIMATLD BUDGLT FOR ADVIRTISING
[LS?




BUDGET PLAN

TOUR GOAL IS TO MAKE MONCY OFF OF YOUR BUSINISSS.
TOU WANT TO STT TOUR PRODUCT AT A REASONABLL
PRICE THAT PCOPLE ARE WILLING TO PAY, BUT YOU AISO
WANT TO MAKE MORE MONEY THAN YQOU HAVE SPINT.

STEP I CAICULATE YOUR [STIMATID AMOUNT OF SPINDING FOR THE WK
malesals expeinses

« N = NUMBER OF PRODUCTS YOU PLAN TO MAKE [OR THE WEtk:

« P = PRICC OF MAKING ONE PRODUCT:

« M = (0ST TO UST MATIRIAIS =N Y P=—___

OB e wehlak) Gers:

« N = NUMBER OF HOURS YOU PLAN TO RUN YOUR BUSINESS FOR THE Witk:

« P = PRICC OF OFFICE SPACC FOR ONC HOUR: __
«0=(0STTO SITUP OHICC =N X P =

o N = NUMBIR OF ADVIRTISTMINTS YOU PLAN ON MAKING
o P = PRICC OF MAKING ONC ADVIRTISIMINT: ___

« A =(OSTTO ADVIRTIST=A X P =

*¥IEYOU'RE USING MULTIPLE FORMS OF ADVIRTISING, CALCULATE A FOR [ACH
[ORM OF ADVIRTISIMINT TOU ARE USING.

TOTAL COST TO ADVIRTIST =

TOTAL EXPENSES: 10 FIGURC OUT HOW MUCH YOU WILL Bt SPENDING ON YOUR
BUSINESS , ADD COST OF ADVERTISING, COST OF STTTING UP OFFICE, AND COST OF
MATERIAIS:




BUDGET PLAN

S TEP 2' CHECK YOUR BUDGLT MAKL SURL THAT TOU HAVIN'T SPIND MORL THAN YOU

WIRL GIVIN.
STARTING BUDGET: $1000
TOTAL EXPINSTS:

SUBTRACT YOUR TOTAL EXPINSTS FROM YOUR STARTING BUDGLT:

[FYOU STILL HAVE MONCY LEET, YOU MAY UST THIS TOWARDS MATIRIALS,
ADVIRTISING, OR [VIN ANOTHIR OFFICE RINTAL THIS WILL INCREAST THE AMOUNT OF
MONIY TOU MAKL.

S IEP 3: SIT A PROMT GOAL A PROFIT IS THC AMOUNT OF MONCY YOU'VE MADI

AFTER TOU HAVE SUBTRACTID TOU TOTAL EXPINSES.
HOW MuCl OF A PROFIT DO TOU WANT TO MAKL?
ADD THAT NUMBIR TO YOUR TOTAL EXPINSTS: ___ _
THIS IS HOW MANY SALES YOU NEED TO GEINCRATE FROM YOUR BUSINISS TO MAKL A
PROFIT. LTS CALL THIS NUMBIR €.

STEP -

DETERMIN PRICING HOW MANTY PRODUCTS DO YOU PLAN TO STLL FOR THE WILK? __
HOW MANT SALLS DO TOU NEED TO GENCRATE TO MAKE MONEY?
(THIS IS S TROM ABOVL)

DIVIDE S BT THC NUMBIR OF PLANNDD PRODUCTS SOLD FOR THE WEEK: THIS IS TH PRICE AT
WHICH YOU NEED TO STLL TOUR PRODUCT TO REACH YOUR GOAL PROFIT FOR THE WLK.




INVESTMENT




BUSINESS NEWS

TOU ARL NOW [NTERING YOUR STCOND WLEK OF BUSINESS AND HAVL
DISCOVIRID THAT TOU ARL SPENDING MUCH MORL THAN YOU ARE MAKING.
[T'S TIME TO FIND AN INVISTOR. AN INVESTOR IS SOMIBODY WHO GIVIS

TOU MONEY [OR YOUR BUSINCSS. HIRC'S THC CATCH: THEY NOW OWN
SOML OF YOUR BUSINISS, WHICH MEANS' THAT THEY GET TO KIEP SOME OF

TOWR SALLS. YOUR TCACHIR HAS DECIDID TO GIVE YOU A CHANCE TO

PRESINT YOUR BUSINISS IDCA.
[F1T GOES WELL, YOU (OULD HAVE A NIW INVISTOR!

INVESTMENT OPTIONS

OPTION 1Your teacher will give you $500 and gets to keep 10% of sales.

(This means that for every $10 you sell, your teacher gets S1.)

OPTION 2

Your teacher will give you $1,000 and gets to keep 20% of your sales.
(This means that that for you $10 you sell, your teacher gets $2.)

OPTION 3

Your teacher will give you $2,500 and gets to keep 50% of your sales.
(This means that for every $10 you sell, your teacher gets S5.)




BUSINESS PIICH

ONCE TOU'VE STIECTED AN INVISTMINT OPTION, IT IS TIME TO
PRISINT TOUR BUSINISS TO A PANIL (YOUR TEACHIR).
TOUR GOAL IS TO GIT HR TO INVEST IN YOUR BUSINISS.

STEP | - PREPARE

TOUR INVESTOR WILL WANT TO KNOW WHY YOUR bU§IN §S 1S SO SPLUAL
IN TOUR PRESINTATION, MAKE SURE YOU ANSWIR THE FOLIOWING QUESTIONS:

. WHAT IS THE ESSINCE OF TOUR BUSINESS? IN OTHER WORDS', WHAT IS THE
NUMBIR ONE THING TOU WANT YOUR INVISTORS TO KNOW ABOUT TOUR
PUSINESS?

2. WHAT DO YOU VAILUE THE MOST ABOUT YOUR BUSINISS ?
3. HOW IS YOUR BUSINESS DIFFCRINT FROM (OMPLTITORS ?

L. WHERE DO TOU STE TOUR BUSINESS GOING IN THE FUTURE?

5., WHY SHOULD THIS INVESTOR INVIST IN YOU?




BUSINESS PIICH

ONCE TOU'VE STLECTED AN INVISTMINT OPTION, IT IS TIME TO
PRISINT YOUR BUSINESS TO A PANIL (TOUR TEACHER).
TOUR GOALIS TO GLT HCR TO INVEST IN YOUR BUSINISS.

STEP 2 - DES I(JN

DESTGN TWO TYPES OF [IEMENTS FOR TOUR BUSINISS
PRESINTATION. ONC NC [D§ [0 BE VIRDAL AND ONC NLIDS TO B
VISUAL AS YOU PRESINT TO TOUR BUSINESS, YOU NEED TO
INCLUDE THE VIRDAL AND VISUAL HLEMENT

VERBAL-
o (RIATE A VIRBAL TLEMINT OF YOUR PRISINTATION THAT
(AN PIRSUADL ML TO INVEST IN YOUR BUSTNISS.
o TOU ARL [RIE TO CHOOST WHATCVIR TTPL OF VIRDAL
PRESINTATION YOU WANT, BUT HIRE ARL SOML
SUGGLESTIONS:  SPLLCH, SONG, SKIT
o WHAT MAKIS A GOOD VIRDAL PRESINTATION?

- LY CONTACT WITH THE INVESTOR

- VOLUME LEVLL THAT THE INVESTOR CAN HEAR

- WORDS PRONOUNCID CLEARLY

- NO RCADING FROM A SCRIPT DEISTGN




BUSINESS PIICH

ONCE TOU'VE STLECTED AN INVISTMINT OPTION, IT IS TIME TO
PRISINT YOUR BUSINESS TO A PANIL (TOUR TEACHER).
TOUR GOALIS TO GLT HCR TO INVEST IN YOUR BUSINISS.

STEP 2 - DES I(JN

DESTGN TWO TYPES OF [IEMENTS FOR TOUR BUSINISS
PRESINTATION. ONC NC [D§ [0 BE VIRDAL AND ONC NLIDS TO B
VISUAL AS YOU PRESINT TO TOUR BUSINESS, YOU NEED TO
INCLUDE THE VIRDAL AND VISUAL HLEMENT

VISUAI:

o (RIATC A VISUAL TLEMEINT OF YOUR PRESINTATION THAT CAN

PIRSUADE ME TO INVIST IN YOUR BUSTNESS.

e TOU ARL [RIE TO CHOOST WHATCVIR TYPL OF VISUAI

PRISINTATION TOU WANT, BUT HIRE ARL SOME SUGGESTIONS:
PROJECT BOARD, SLIDISHOW, SAMPLLS OF ACTUAL PRODUCT

o WHAT MAKIS A GOOD VIRBAL PRESINTATION?

o [T CATCHING DISPLAY

« ENOUGH ITIMS TO SHOW WHAT YOUR BUSINISS IS ABOUT,

BUT DON'T PUT SO MANT ITEIMS THAT THE INVISTOR IS

DISTRACTING




PRESENIATION

UST THEST NIXT PAGES TO BRAINSTORM IDEAS FOR YOUR
PRESINTATION. WHEN YOU ARE READY, YOU MAY BIGIN CREATING.




PRESENIATION

UST THEST NIXT PAGES TO BRAINSTORM IDEAS FOR YOUR
PRESINTATION. WHEN YOU ARE READY, YOU MAY BIGIN CREATING.
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BUSINESS EVALUAIION

. WHAT WAS THE MOST DIFFICULT PART OF CREATING A BUSINISS
PLAN?

2. WHAT WAS THE MOST VALUABLE THING YOU [EARNID?

3. WHAT WAS YOUR FAVORITE PART OF THIS PROJECT?

L. OVIRALL, HOW DO YQU FLL ABOUT TOUR INVISTMINT
PRESINTATION. [XPLAIN YOUR ANSWIR.

5. ON A SCAIL OF 1-10, HOW WOULD TOU RATE YOUR
PUSINESS? [XPLAIN YOUR ANSWIR.




